The Prosperous Kitchen

First, know your “break-even point.” PN‘H’GH& PTiCinj

Don’t forget to factor in a PROSPEROUS salary for your
own labor!

Cast of Goods

Majfe,rials= Hour, Sujar
Name of Product/Service:

Materials/COGs/Direct Costs Lahor‘- \{ours or Someone E'se, s

Labor - Ovzrkwd’ Ren*, Marlﬁejrinj

How Mucl\ Cusjfome,rs \AII” Faj = \/our Bran& Equn*\\j + Marl(&

Overhead/Fixed/Indirect

Rent

Utilities/Internet
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Customers pay for VALUE (Benefits of Features)
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List as many features of your product as you can:

Name of Product/Service:

Features Benefits Emotional Benefits




